® LENDCITY™ CHECKLIST - SEPTEMBER 2026

MLI Select Investor Checklist

Points, 50 / 70 / 100 benefits, and what to gather before a Select file. Pair with the
required-documents list and the live points calculator.

50 POINTS 70 POINTS 100 POINTS

10% off 20% off 30% off

Existing: up to 85% LTV / 40- Up to 95% LTV/LTC - 45-year Up to 95% LTV/LTC - 50-year
year. New: up to 95% LTC / 40- amort. amort - limited recourse.

year.

You need at least 50 total points to be on Select. Below that you are on MLI Standard or
conventional. The financing tier is the highest threshold your total meets — 50, 70, or 100. Points
come from affordability, energy, and accessibility. A 20-year affordability commitment adds +30.

Min DCR on Select standard rental is 1.10. That number does not travel to Standard.

BEFORE YOU START

Foundation

] 5+ self-contained units in Canada

MLI does not insure a 1-4 unit residential file.

[] You can meet the equity the tier actually requires

5% down is a Select outcome at the top of the ladder — not a promise on a 50-point existing walk-up.

[ ] Run the points calculator before the PSA

lendcity.ca/tools/ — do not sell 95% LTC you cannot score.

] NOI will be CMHC-normalized

Market vacancy + 0.5 pp, greater-of expenses, do not zero replacement reserve.



AFFORDABILITY

Units at or below 30% of median renter income

Compare designated-unit rents to 30% of median renter income for the market —
not listing asking rent. Minimum 10-year commitment.

SHARE OF UNITS MAPS TO
Existing property 40% [ 60% / 80% 50/ 70 /100 on the affordability ladder
New construction 10% / 15% [ 25% 50 /70 /100 on the affordability ladder
Commitment bonus 20+ years +30 points

ENERGY

Percent better than a named code baseline

Name the baseline on the report. 2020 NECB / NBC vs a legacy 2017 NECB / 2015
NBC attestation (legacy accepted until 30 Sep 2026) changes the % ladder. Third-
party verification required.

IMPROVEMENT VS BASELINE TYPICAL POINTS

New vs 2020 NECB 25% [ 50% |/ 60% better 20/35/50

Existing (pre-retrofit) 15% / 25% [ 40% reduction = Matches the energy ladder on the calculator

ACCESSIBILITY

Visitable units and barrier-free common areas first

Baseline for every level: 100% of units visitable and common areas barrier-free
(CSA B651:23). Access is capped — do not model 50 access points.



[0 Level1— 20 points

>15% accessible, or 215% universal design, or RHF 60-79%.

[] Level 2 — 30 points (CMHC cap)

>15% accessible and =85% universal, or 100% universal / accessible, or RHF Gold =80%.

DOCUMENTS

What to gather with the property pack

[] Appraisal, Phase | (7+), rent roll, T12
See the CMHC MLI required-documents list.

[] Affordability attestation + MRI support
If you claim affordability.

[l Energy model / EnerGuide / CMHC energy attestation

If you claim energy. A brochure is not evidence.

[] Accessibility attestation + drawings or report

If you claim access.

[0 PNW per guarantor

LendCity™ spreadsheet.

TIMELINE

Plan 3-5 months, not a 30-day close

STAGE TYPICAL
Pre-application review 1-2 weeks
Application preparation 2—-4 weeks

CMHC review 4-8 weeks



STAGE TYPICAL

Commitment and closing 4—-6 weeks
Total About 3—-5 months
MISTAKES

What stalls Select files

[J Overstating points

Marginal upgrades often score zero. Have the building assessed.

[ Mixing existing and new affordability ladders
40/60/80 is existing. 10/15/25 is new.

[ No third-party energy paper

The model has to name a baseline.

[0 Underestimating the calendar

If you need money in 45 days, Select may be the wrong product.

Ignoring ongoing compliance

Affordability and access commitments are monitored for the term.

NEXT STEP

Want this sized on your file?

Book the matching LendCity™ strategy call. Same numbers we use on the

underwriting side.

Book a CMHC strategy call

scott@lendcity.ca - 1-226-348-7884



https://lendcity.ca/book-strategy-call/#region=canada&serviceId=cmhc-mli

4769 Wyandotte St. E. Windsor, ON N8Y 1H8 - lendcity.ca/downloads/mli-select-investor-checklist/

Educational screening. Confirm live lender terms before you offer. Not legal, tax, or investment advice.



